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Revealed: the winning blueprint for making deals like The Oracle of Omaha

Warren Buffett didn't become the world's third wealthiest individual on his
investing instincts alone. Buffett is a master dealmaker. In fact, one of his
greatest single successes came when he closed multiple deals to own 100 percent
of the Government Employees Insurance Company--also known as GEICO.

Highly successful dealmakers themselves, Tom Searcy and Henry DeVries have
been studying Buffett's unique approach for many years. Now, they reveal the
secrets of the Oracle of Omaha. How to Close a Deal Like Warren Buffett gives
you the 101 top deal-making maxims of a legend in his own time. Here's just a
small sampling of what's inside:

Warren Way #22: Choose quality.
"It's better to own a portion of the Hope diamond than 100 percent of a
rhinestone."

Warren Way #41: Deal making is a no-called-strike game.
"You don't have to swing at everything--you can wait for your pitch."

Warren Way #75. Think long term.
"Our favorite holding period is forever."

Warren Way #92. Don't do deals just to do deals.
"We don't get paid for activity, just for being right."

Warren Way #98. Think for yourself.
"My idea of a group decision is to look in the mirror."

Warren Way #99. Be honest in your deal making.
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"It takes 20 years to build a reputation and five minutes to ruin it."

Searcy and DeVries round it all out with an abundance of their own expertise--
approaches that, added up, have generated billions of dollars in new sales.

Take the advice in this hands-on guide and learn How to Close a Deal Like
Warren Buffett.

How to Close a Deal Like Warren Buffett reveals the method behind Buffett's
near-mythic deal-making prowess. Guaranteed to help you come out on the right
side of every deal!

"Tom Searcy and Henry DeVries have done a masterful job of distilling Buffett's
wisdom into a highly readable book you’ll want to refer to again and again. A
must-have for dealmakers!" -- Ken Blanchard, coauthor of The One Minute
Manager and Leading at a Higher Level

"Almost anybody interested in deal making will find something of interest here.
Simply the most important new book on deal making and big account sales
strategy." -- Marshall Goldsmith, author of the New York Times bestsellers
MOJO and What Got You Here Won't Get You There

"Read this inspiring, advice-filled book to discover how you can leverage Warren
Buffett's deal-making strategies to negotiate and win big contracts." -- Jill
Konrath, author of SNAP Selling and Selling to Big Companies

"This book is Dale Carnegie reconfigured for the business world." -- Thomas
Barnett, contributing editor at Esquire and author of Great Powers: America
and the World After Bush

"This is the first book we've read that truly explains how Buffett thinks and how
his lessons can be applied to your business." -- Neil Senturia and Barbara Bry,
serial entrepreneurs and entrepreneurship columnists for U-T San Diego
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Editorial Review

About the Author

Tom Searcy is the founder of Hunt Big Sales, a fast-growth consultancy and thought leadership
organization. Tom is the author of RFPs Suck! and coauthor of Whale Hunting: How to Land Big Sales and
Transform Your Company.

Henry J. DeVries is assistant dean of continuing education at the University of California, San Diego. Each
year he teaches thousands of business owners and executives how to grow their businesses and advance their
careers. Henry is coauthor of Self-Marketing Secrets, Pain Killer Marketing, and Closing America's Job
Gap.

Users Review

From reader reviews:

Michael Hill:

Reading a guide can be one of a lot of action that everyone in the world loves. Do you like reading book
therefore. There are a lot of reasons why people love it. First reading a guide will give you a lot of new
information. When you read a e-book you will get new information because book is one of many ways to
share the information or perhaps their idea. Second, looking at a book will make you actually more
imaginative. When you studying a book especially hype book the author will bring one to imagine the story
how the character types do it anything. Third, you could share your knowledge to some others. When you
read this How to Close a Deal Like Warren Buffett: Lessons from the World's Greatest Dealmaker (Business
Books), you are able to tells your family, friends and soon about yours e-book. Your knowledge can inspire
average, make them reading a e-book.

Deborah Browning:

The guide untitled How to Close a Deal Like Warren Buffett: Lessons from the World's Greatest Dealmaker
(Business Books) is the e-book that recommended to you to learn. You can see the quality of the publication
content that will be shown to an individual. The language that article author use to explained their way of
doing something is easily to understand. The article writer was did a lot of study when write the book, so the
information that they share to you is absolutely accurate. You also could possibly get the e-book of How to
Close a Deal Like Warren Buffett: Lessons from the World's Greatest Dealmaker (Business Books) from the
publisher to make you much more enjoy free time.

Lawrence Caulfield:

Your reading sixth sense will not betray an individual, why because this How to Close a Deal Like Warren
Buffett: Lessons from the World's Greatest Dealmaker (Business Books) publication written by well-known



writer whose to say well how to make book which might be understand by anyone who have read the book.
Written throughout good manner for you, dripping every ideas and producing skill only for eliminate your
current hunger then you still hesitation How to Close a Deal Like Warren Buffett: Lessons from the World's
Greatest Dealmaker (Business Books) as good book not just by the cover but also by content. This is one
guide that can break don't ascertain book by its protect, so do you still needing yet another sixth sense to pick
this!? Oh come on your studying sixth sense already said so why you have to listening to yet another sixth
sense.

Orville Hightower:

Beside this kind of How to Close a Deal Like Warren Buffett: Lessons from the World's Greatest Dealmaker
(Business Books) in your phone, it could give you a way to get nearer to the new knowledge or information.
The information and the knowledge you might got here is fresh from the oven so don't possibly be worry if
you feel like an previous people live in narrow small town. It is good thing to have How to Close a Deal Like
Warren Buffett: Lessons from the World's Greatest Dealmaker (Business Books) because this book offers to
you personally readable information. Do you oftentimes have book but you seldom get what it's interesting
features of. Oh come on, that will not happen if you have this inside your hand. The Enjoyable blend here
cannot be questionable, including treasuring beautiful island. Techniques you still want to miss the item?
Find this book in addition to read it from today!
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